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$89*

The amount of hours

clock hours*90
"With most of their marketing 
dollars being spent in lead 
generation, the average 
agent is only acquiring 4 
leads from their website."

Agent

in markets that are evenly or over supplied.

That is with no prior experience in real estate needed to acquire a real estate 
license and begin advising clients on their largest investment in their lifetime.
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The real estate market changes from 
state to state and while some  

experience multiple offers and low 
inventory, many markets are still 

experiencing homes with little demand.
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